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CHAPTER EVENTS:

WCR Governing Board Meetings
1% Wednesday Every Month
Discovery Escrow

Monthly Business Resource Meetings
June 22nd Jamaica Me Crazy
Fashion Show

Hyatt Regency

July 12™  Howard Zelefsky
HB City Planner Update
Seacliff Country Club

August 9" Tony Hill
[What Color Is Your Temperment?[]
Seacliff Country Club

September 13"  Nate Brooks
[Get Off Your Buts!]
Seacliff Country Club

October 11" Joeann Fossland
Master Certified Coach
Seacliff Country Club

SeaCliff Country Club
6501 Palm Ave
Huntington Beach, CA 92648

Hyatt Regency Huntington Beach
21500 Pacific Coast Highway
Huntington Beach, CA 92648

STATE & NATIONAL EVENTS:
Www.wcr.org/events

OCAR Local Gov t Relations
2" Wednesday every month
Local Office (Beach & Slater)

PRESIDENTI[S MESSAGE:

By: Jean Kulemin

Clueless In Washington

No, this isnlflabout George Bush. This is about FIRPTA. If there
is any issue on which there is absolute consensus, itS regarding
FIRPTA.

No segment of our industry is comfortable with the risk it places
on our sellers and to a lesser extent, our buyers, but until now the
response from Realtors has been to just roll over:

We have todo it its the law

We just dont give the form to the buyer

We just write on file and withhold the SSN from the buyer

No one says you have to verify the SSN given by the seller
(wink-wink) .

These attitudes may have worked in the past, but FIRPTAIS
getting harder to ignore. CAR, with a nod to the fact that this is a
confidentiality issue, now restricts Winforms users from entering the
seller[s SSN or TIN on-line. It must be entered manually on the hard
copy instead [Jand then given to the buyer, who is held accountable
for the integrity of the information provided by the seller.

Letls be realistic. FIRPTA makes it too easy for a buyer to
abuse the seller[s confidential information [Jand one of these days a
buyer is going to get penalized by IRS because the seller really wasnfil
a non-foreign person and defaulted on his capital gain tax. You won(
find that bogus SSN the seller gave your buyer so clever when his
attorney serves you with a subpoena.

Do we need a test case before we fight back?

We need to remind IRS and our elected representatives that 20
years ago when this form first came into use, there was no such thing
as identity theft. And, by the way, when was the last time your seller
could claim the exemption because the house sold for less than
$100,0007? | donilknow about you, but | donffisell real estate in Bent
Fork, South Dakota. continued on page 2
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So — what can we do? We are planning to begin a serious
lobby effort — starting by engaging the NAR lobbyists to take our
cause to Congress. | plan to ask NAR to issue a Call to Action to
get Realtors to e-mail their representatives about this. I'm sending
a letter, with the latest FIRPTA form attached, to all 100 US
Senators, all of our local Representatives, our CAR leadership and,
of course as many major newspaper editors as | can think of.

I'm not asking you to do the same. What | do ask is that
when you get your Call to Action you just sign the e-mail petition
and send it back.

If you feel like getting more involved, write a letter in your
own words, or plagiarize mine. Nothing will happen if we don’t
make Washington aware that this form exists.

By: PJ Garcia
In my opinion it's about respect.

It's time for us as an industry — I'm talking about the WHOLE real
estate and related settlement services industries — all of us, to stop
and take stock.

We've been through 5 or 6 really good years. Unlike the public
and the media, some of us can remember back before that to the 5
or 6 really bad to middling years. And unlike the public and the
pundits, we know this business runs in cycles and the extra profits
we make (while working our tails off) in the good times must last us
through the lean ones.

In my opinion it will benefit us all if those who have been around a
while remember that and mentor our newer compatriots. This is a
service business; it is all about the consumer and the value we
provide them using our experience and expertise.

One stop shopping has come and gone and come again. It came
and went because, despite what the “surveys” say, consumers
really do want the freedom to chose a Realtor they want to work
with and although they often (rightly) rely on that person to refer
them to responsible and reliable service providers, if they perceive
that referral is for any other reason, they begin to distrust our
industry.

However, if we treat each other with the degree of respect and
professionalism each of us has earned, that too is perceived by our
customers and they respect us all. All of us perform a service to
the transaction that is unique, necessary and valuable. If we value
each other we teach the consumer to value us all.

Respectfully,
PJ Garcia




